










Stefano Biasiotti, a mechanicaJ en· 
gineer and designer of electrical plan ts, 
th inks he has chosen a safer path. Biasiotti, 
who had been considering setting up a 
water distillation plant in the autOl1omous 
region on the island of Sardinia, changed 
his mind when he read about the feed·in 
tariff in Aug. 2005. In the second round 
at the end of 2005, joining up with three 
other engineers, Biasiotti put in 41 ap· 
plications for 50 kW each - or 2 MW in 
tota l - the biggest a llowable system size 
for getting the 46 euro cent feed­
in tariff while avoiding the bidding game 
and need for bank guarantees of the larger 
systems. Using different people's names, 
including family and friends, Biasiotti 
received the approvals on April 15. Based 
on a budget of €6,000 ($7,630) per kW us· 
ing Single-axis trackers, putting up about 
17 percent of the capital with a fixed rate 
loan interest of 6 percent over 13 years on 
the rest and a local yie ld of about 1,600 per 
kWh per kW annually on agricu ltura l land 
in the middle of Sardinia, his business plan 
calls for a payback period of 6 or 7 years. 

Foreign influence: Of Solarexpo's 365 exhibitors - 62 pertent more than in 2005 - nearly 130 were 

from outside the country. including a growing number of companies. such as Germany's SMA. with 

sales branches in Italy. 

The deadly delay in licensing 

But Biasiotti has one main fear 
- whether he will be successful in get­
ting the necessary licenses. » Thaes not so 
easy,. he says, adding he not on ly needs a 
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license to build but also must carry out an 
environmental impact study, something 
that is necessary both in Sardin ia and 
Sicily. If he doesn't meet a goal of being 
licensed by the end of 2006, he is in dan· 
gee of missing the one-year deadline for 
starting construction after approval. And 

At PowerLight, we are leading global markets with 
innovative turnkey and balance of system solar energy 
solutions. Our fuliline of solar products and technologies 
is designed to optimize energy output and project 
economics, so that our customers consistently realize 
powerful results. 

although Mitsubishi Electric has assured 
him that it could supply the modules 
with in h is tight budget by mid-2007, he 
da re not buy anything until the licenses 
are in place. Whether the modu les would 
still be availab le then - and at what price 
- is impossible to say. 

www.powerlight.c 
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Timing is also critical for most of the 
integrators, no matter what size system 
they wan I to install. And not just for 
licenses. They worry about the time 
necessary to get approval from GRTN, 
something Ihat can take as much as 
five months ... They should speed up the 
process .... says Giacomo Mion of Milan­
based large-scale integrator Solartechno 
sri, which is submitting 8 MW of applica­
tions for installations ranging from 300 
kW to I MW in the first round of 2006. 
Stefano Loro, an engineer at integrator 
Vi> Solar, agrees, saying that, of the tOO 
applications for systems up to 20 kW he 
made in the first round, half of his cus­
tomers had gotten cold feet by the time 
approvals were doled out four months 
later .• The problem is that the feed-in 
tariff is confusing,. Loro admits, . but 
it was at least Important for it to start._ 

Another important thing to remember 
is that the feed-in tariff stimulates growth 
in Italian employment. GIFI claims the 
feed-in tariff has already led to the creation 
of 1,000 jobs. While Silvestrini, without 
naming companies, has seen headway 
on about seven PV factories expected in 
the next two years, he fears Italy is only 
thinking about capacHies of 10 to 15 MW 
when it should be looking at much higher 
ranges. If in the near future the govern-
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ment is not able to create an environment 
lhat gives the opportunity for the industry 
to take root in Italy, . it will be difficult for 
the publicopinion toaecept that we spend 
a Jot of money importing from Japan or 
Germany,. he says .• If we don' t manage 
to create a strong industry in Italy, we will 
lose the support for sure . ..: 

It would also lose momentum. The 
window of opportunity Is now - and 
exploiting the chance while it remains 

» The feed-in 
tariff may be 

confusing but it 
was important 
for it to start. « 

Stefano Loro, 

VP Solar 

open is the trick. There is no doubt that 
Italy is in the best position it has ever 
been for creating a real PV market. But 
unless it can overcome the obstacles by 
ensuring easier licensing procedures, bet­
ter access to modules, the streamlining 
of a complex tariff, and the removal of a 
debilitating cap, it won't be looki ng at a 
market on the go, but rather one that is 
stuck in it stop-and-go mode. 

Willl"," P. Hirslll""" 
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